EMAIL 5 - THE NEXT STEP

Subject line: Your "someday maybe" list
Hi [Prospect], 
We all have one.
That list of things you know you need to do but have been putting off way too long. I call it the “Someday Maybe” list, and I can probably guess what’s at the top of yours.
If you’re like 99% of other subscribers on this email list, it’s this:

Putting a referral system in place so your best clients start sending you new customers automatically.
I know because it used to be the top item on my own “Someday Maybe” list.
For the longest time, I had no idea how to go about asking clients for referrals. I didn’t want to come off pushy and jeopardize the relationship.
So...what finally helped me break through?
I created a system that took fear out of the equation. I mapped out every step, every email I would send, and every question I might need to answer so that asking for referrals became as simple as following the same steps every time. That’s all it took for the referrals to start rolling in.
All because I spent a small amount of time moving something from my “Someday Maybe” list to my “It’s All Done” list.

I want to help you do the same thing.
That’s why I created the Referral System Implementation Call.
It’s a chance for you and me to hop on a video call for 60 minutes so I can personally help you create and implement your own unique referral system. By the end you’ll have a simple, personalized process that will give you the confidence you need to start getting referrals to high-quality clients after every finished project.
You can get all the details right here.
Let’s make your “someday maybe” happen now.
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